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Why Annuities? Why Long Term Care?

o In 2001, seniors 2 biggdest fears in retirement

o Goinginto a nursing home

o Runningout of money

o 2024 - same 2 fears exist

o What has changed?
o We have products that can address both

o The Perfect Storm
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The Perfect Storm

o Market volatility

o Remindersof 2008
o July 2023 DJIA 34,545

o Globalissues

o Russia, North Korea, etc
o Country divided on the homeland due to political tension
o Concerns about safety of assets
o Concerns about outliving their money
o Inflation
o Costsof health care

o Rising interest rates on safe money strategies

o 23years+since Annuity rates have been as high as they are now

o Protecting our principal has never been more important than now! Why? Next slide, please!
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DJIA - Year to Date
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DJIA - Sept 39 - Sept 9th
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Quick Compare

5&P 500 NASDAQ S&P 100 Nasdaq 100
5460.15 +0.96%  16,806.85+0.70%  2,612.15 +0.88%  18,573.54+0.85.
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Annuity 101- What is an annuity? Why an annuity?

o An annuity is a savings account issued by an insurance company

o An annuity is safety and opportunity for growth on the same dollars at the same time
o An annuity is sleep insurance

o An annuity is most likely not what you think they are

o Any annuity is a great place to provide a guaranteed monthly income

o And so much more...

o Why? Because of what is going on around us now. Because of times like 2007-2008. Because moderate gains over
time will outperform a volatile market. Because people want guarantees and an income they can never outlive.
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Fixed Index Annuity: Preservation & Accumulation

Historical Demonstration of Preservation & Accumulation

The graph below shows the parformanca of the S&F 500% Index (Price Return) for the last 21 years,™ along with two hypothetical
interest craditing strategy demonstrations with a fixed index annuity. As you can see, S&P 500 paaks provide opportunities for
growth, while princpal protection sustains the contract value and positions the contract for continued growth.
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Everything is a compromise

o CDS

c STOCK MARKET

o INDEXED ANNUITIES
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Income Riders

(e}

Fidelity, Edward Jones, brokers... all good at growing money but cannot do what we can do!

o

2 fearsinretirement

o Running out of money

o Goinginto a nursing home

o

How do they work? How do I explain them to my client?

o A car with 2 engines. One in the front, one in the back

(e}

Guaranteed income for life

o Notuntil your account value runs out, until YOU run out!

o

Doubler for LTC ifunable to do 2/6 ADLs
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Who’s hot right now and why?

o Growth - double digit caps still exist even though rates have been trending back down a bit

o Mass Mutual

o FGL

o Allianz

o Equitrust
o Why would I pick an 7% cap instead of 1096?
o Performance trigger

o Income

o Corebridge (AIG)
o Equitrust
o North American
o My client - sold land. “What is the purpose of the money”?
o Athene
o FGL
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Call to action

o You have existing clients that have money on the sidelines
o They don’t have to flee to a CD for safety, we have better options

o We are NOT just a marketing company, we are salespeople

o We can help you close business!!

o Thisisafixed product. You do not have to have a securities license to sell them.

o Callus and let us show you how you can annuities and the concept of indexing to your clients, better their situation
and you get paid!
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Why should I own Long Term Care Insurance?

o Rising costs of health care

o National Average cost of care in 2023

o

o

o

o

o

Adult Day Health Care - $2,058mth/$24,696yr

Assisted Living - $5,350mth/$64,200yr

Home Health Aide - $6,292mth/$75,504yr

Nursing home Care - semi-private room - $8,669mth/$104,028yr
Nursing home Care - private room - $9,722mth/$116,796yr

o The average need for facility care is 2.2 years for male/3.7 years for females

o LIMRA

o People turning 65 today. 70% will need some form of extended care in their lifetime

o

Of that 70%, 20% will need it for 5 years or longer
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$1,000,000 in Assets
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Typesof LTC

o Traditional

o Useitorlose it

o Premiums not level

o Hybrid
o Notuseitorloseit.
o Ifnotused for care or only partially used, remaining benefits will turn into a tax-free death benefitto the heirs
o Premiums are guaranteed to never go up
o Exitstrategy

o (Cashvalue
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When isthe optimal time to buy LTC

o Protecting insurability is always paramount but we don’t want to buy it too early

o The 30 year old that called me wanting to buy LTC
o What happened?

o Midtolate 50’s is when most people should start planning, mainly from a cost standpoint
o Getting late into the 60’s & 70’s premiums get pretty pricey

o Farmerin northwest KS

o $2.5Minland
o $750kinIRAs

o Many other assets to protect
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How asset-based LTC works

Life insurance death benefit exhausted.

1st day of care Rider begins LTC payments
| Base policy || Rider - Lifetime »
Life insurance or annuity Rider (continuation of benefits)
Funding Options: Funding Options:
Cash lump sum Cash single premium
Annual premiums Fixed annual premium

Nonqualified annuities
Qualified money

o
Cash value life insurance OCl
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o

o

o

"he Opportunity - where to find the financial
resources?

Annuities (qualified & non qualified)

o Re-purposethe asset and optimize it

CDs

o Many seniorsthat own CDs, have them in a position of somewhat liquid for this very reason

o We can take lump sums and significantly leverage up the asset and benefit

Cash

o Pay for it now, or sell/liquidate assets when it’s needed

Youdon’t have to be the expert! We can help.
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Long-Term Care.

1.Have you figured out a way to create your Long-Term Care pool/bucket without
spending any money?
2.Do you currently own Long-Term Care Insurance?
a.Have your premiums increased?
b.Have your projected benefits changed?
c. Would you be willing to learn a way to pay for Long-Term Care Insurance without
spending any money to do so?
3.If you do not own Long-Term Care Insurance, how would you cover the cost if it
presented itself?
a. Would you like to learn how you can position 5%-10% of your assets in your
portfolio to protect the other 90%-95%in the event you need care?
4. Alot of Long-Term Care plans are use it or lose it. Would you be interested in learning
about how you can benefit from a non-traditional Long-Term Care plan, even if you do

not use it for Long-Term Care?
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Presented By Aaron Clark| Sales Executive of Financial Solutions
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402.330.8700 - aclark@ociservices.com 0C]
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